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Errata


At Dearborn™ Real Estate Education, we are proud of our reputation for providing the most complete, current, and accurate information in all our products. We are committed to ensuring the kind of quality you rely on. Please note the following changes, which will be reflected in the next printing of Modern Real Estate Practice in North Carolina Ninth Edition. 

To use this document, you will need to know which revision of the book you have. The revision is indicated on the copyright page, which is on the second page of the book.
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	Page/Location
	Was
	Change to

	NOTE: 2017 Forms and are available (These will not be updated in the next ninth edition printing)

	22
	■ surface rights,
■ surface rights,
■ subsurface gas and oil rights, and
■ air rights.
	■ surface rights,
■ subsurface gas and oil rights, and
■ air rights.

	67, 12
	The following North Carolina brokers can file a lien to secure payment of brokerage fees EXCEPT
a. a listing agent for a $10 million mansion.
b. a tenant’s representative for the lease of a manufacturing plant.
c. a listing agent for the sale of a shopping center.
d. a buyer’s agent for the purchase of an office building.
	Which of the following North Carolina brokers can file a lien to secure payment of brokerage fees
a. A listing agent for a $10 million mansion
b. A tenant’s representative for the lease of a manufacturing plant
c. A listing agent for the sale of a shopping center
d. A buyer’s agent for the purchase of an office building

	316
	If the optionor wishes to go forward with the purchase, the optionor must exercise his or her right to buy, typically in writing. Once an option has expired, the optionor no longer has the right to buy under the terms of the agreement.
	If the optionee wishes to go forward with the purchase, the optionee must exercise his or her right to buy, typically in writing. Once an option has expired, the optionee no longer has the right to buy under the terms of the agreement.

	380, question 16
	a. Employee wages
b. Utilities
c. Building repairs
d. Basic operating costs
	a. Employee wages
b. Property taxes
c. Building repairs
d. Basic operating costs

	405-406, Figure 14.5
	Short Sale Addendum To Exclusive Right To Sell Listing Agreement
	Short Sale Addendum

Source: Reprinted with permission of the North Carolina Association of REALTORS®.


(See below for the Short Sale Addendum form)

(NOTE: This will not be updated in the next ninth edition printing)
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	494
	Weighted Averages: Comparable #1 is weighted 35%; Comparable #2 is 25%, and Comparable #3 is 40%. What is the estimated value of the subject?
	Weighted Averages: Comparable #1 is weighted 25%; Comparable #2 is 40%, and Comparable #3 is 35%. What is the estimated value of the subject?

	494, Table, Comp #1, Indicated value
	$35,652
	$35,625

	495, Table, Comp #1
	-$10,000
Adj. Market Values $190,000
	+$10,000
Adj. Market Values $210,000

	495, Table, Comp #2
	-$10,000
Adj. Market Values $200,000
	+$10,000
Adj. Market Values $210,000

	509
	The Bowers will only owe capital gains tax on a total gain of over $700,000.
	The Bowers will only owe capital gains tax on a total gain of over $500,000.

	514, 12
	In question 9, if the property were an investment property, how much of the gain would be subject to income tax? 
	In question 11, if the property were an investment property, how much of the gain would be subject to income tax?

	808, Unit 3, 1.
	c
	b

	808, Unit 3, 12
	a
	c

	809, Unit 5, 19
	c
	d

	809, Unit 5, 20
	e
	d

	810, Unit 7, 25
	c
	d

	812, Unit 13, 9
	c
	b

	814, Unit 17, 29
	$1,000 per month × 125 (GRM) = $125,000 (value)
	$1,000 per month × 125 (GRM) × 2 units= $250,000 (value)

	814, Unit 17, 33
	d
	c

	820, Appendix A, 1
	a
	c

	615-637, Appendix A
	License Law and Rule Comments
	License Law and Rule Comments
*See www.ncrec.gov/Resources/LicenseLaw
(NOTE: This will not be updated in the next ninth edition printing)

	638-677, Appendix A
	Real Estate Licensing in North Carolina
Published by the North Carolina Real Estate Commission
May 2016
	Real Estate Licensing in North Carolina
Published by the North Carolina Real Estate Commission
July 2017
*See www.ncrec.gov/Brochures/general.pdf
(NOTE: This will not be updated in the next ninth edition printing)
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	419, Mortgage Loan Repayment Plans—Balloon Payment Loan
	A loan for $80,000 at 10% interest may be computed on a 30-year amortization schedule but paid over a 20-year term, with a final balloon payment due at the end of the 20th year.
	A loan for $80,000 at 11.5% interest may be computed on a 30-year amortization schedule but paid over a 20-year term, with a final balloon payment due at the end of the 20th year.

	426, The Federal Reserve System
	
	(Add to the end of the first paragraph)
Qualified state-chartered banks may also join the Fed.

	427, Open Market Condition
	The Fed regulates the flow of money and interest rates in the marketplace through its member banks by controlling their reserve requirements and discount rates.
	The Fed regulates the flow of money and interest rates in the marketplace through its member banks (and other depository institutions) by controlling their reserve requirements and discount rates.

	537, question 17
	c. intentional neglect of a broker to show an family from a particular race property listings in all-white neighborhoods.
	c. intentional neglect of a broker to show a family from a particular race property listings in all-white neighborhoods.
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THE NORTH CAROLINA ASSOCIATION OF REALTORS®, INC. AND THE NORTH CAROLINA BAR ASSOCIATION
MAKE NO REPRESENTATION AS TO THE LEGAL VALIDITY OR ADEQUACY OF ANY PROVISION OF THIS FORM IN
ANY SPECIFIC TRANSACTION. IF YOU DO NOT UNDERSTAND THIS FORM OR FEEL THAT IT DOES NOT PROVIDE
FOR YOUR LEGAL NEEDS, YOU SHOULD CONSULT A NORTH CAROLINA REAL ESTATE ATTORNEY BEFORE YOU
SIGNIT.

Date: Date:
Buyer Seller
Date: Date:
Buyer Seller
Entity Buyer: Entity Seller:
(Name of LLC/Corporation/Partnership/Trust/etc.) (Name of LLC/Corporation/Partnership/Trust/etc.)
By: By:
Name: Name:
Title: Title:
Date: Date
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NOTE: The following is a suggested notice that may be copied for the purpose of complying with the notice provision contained in
paragraph 4 of the Short Sale Addendum. DO NOT DETACH THE ORIGINAL OF THIS FORM FROM THE CONTRACT.

NOTICE OF APPROVAL OF SHORT SALE

NOTICE is hereby given to (insert name of Buyer) from Seller
under the Contract between them dated that Seller has obtained written approval for a Short Sale
upon terms which are acceptable to Seller from all Lienholders whose approval is necessary to enable Seller to close and convey title
in accordance with the Contract.

Seller:

Date
Seller:

Date

[THIS SPACE INTENTIONALLY LEFT BLANK]
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SHORT SALE ADDENDUM

NOTE: The Back-Up Contract Addendum (form 2A1-T) should NOT be used in conjunction with this form when more than one
contract of sale is being signed by Seller, as this form manages multiple contracts when necessary

Property:

Seller:

Buyer:

This Addendum is attached to and made a part of the Offer to Purchase and Contract (““Contract”) between Seller and Buyer for the
Property.

1. Short Sale Defined: For purposes of this Contract, a “Short Sale” is a sale where:

(a) the Purchase Price is or may be insufficient to enable Seller to pay the costs of sale, which include but are not limited to the
Seller’s closing costs and payment in full of all loans or debts secured by deeds of trust on the Property due and owing to one
or more lender(s) and/or other lienholders (“Lienholders’);

(b) Seller does not or may not have sufficient liquid assets to pay the costs of sale; and,

(c) the Lienholders agree to release or discharge their liens upon payment of an amount less than the amount secured by their
liens with or without the Seller being released from any further liability.

2. Short Sale Approval Risks: Buyer and Seller understand and agree that:

e No Lienholder is required or obligated to approve a Short Sale

e Lienholders may require some terms of the Contract be amended in exchange for approval of a Short Sale, including
acceleration of the Due Diligence Period and Settlement Date

e Buyer and Seller are not obligated to agree to any of Lienholders’ proposed terms

e Seller may not be financially able to make any repairs to the Property that Buyer may request. The Seller’s inability to make
repairs shall not affect any rights that Buyer may have to terminate the Contract.

e The costs of Due Diligence and any Due Diligence Fee usually are not refundable to Buyer in the event the Short Sale is not
approved.

e Lienholders’ approval may take several weeks or months to obtain, and neither the Seller nor any real estate agent
representing Seller or Buyer can guarantee the timeliness of Lienholders’ review, approval or rejection.

e NEITHER THE BUYER, THE SELLER, THE CLOSING ATTORNEY NOR THE BROKERS IN THIS TRANSACTION
HAVE ANY CONTROL OVER LIENHOLDERS’ APPROVAL, OR ANY ACT, OMISSION OR DECISION BY ANY
LIENHOLDERS IN THE SHORT SALE PROCESS.

3. Contingency: This Contract is contingent upon Seller obtaining written approval for a Short Sale from all Lienholders whose
approval is necessary to enable Seller to close and convey title in accordance with the Contract, which approval shall be effective
through Closing upon terms which are acceptable to Seller (““Short Sale Approval™)

4. Notice of Seller’s Acceptance of Lienholders’ Approval and Parties’ Right to Terminate: Upon obtaining written Short Sale
Approval from all necessary Lienholders, Seller agrees to promptly provide Buyer with written notice of Seller’s acceptance of
Lienholders’ approval (“Notice of Approval of Short Sale”). Until Notice of Approval of Short Sale, either party may terminate the
Contract by written notice to the other party and the Earnest Money Deposit shall be refunded to Buyer.

5. Due Diligence/Settlement Date:
(a) Buyer and Seller agree that the Due Diligence Period of this Contract shall extend through 5:00 p.m. on the fifteenth (15™)
day (or the day, if this blank is completed) following Seller’s delivery to Buyer of Notice of Approval of
Short Sale, TIME BEING OF THE ESSENCE.
(b) Buyer acknowledges that it could be of substantial benefit to Buyer to conduct any and all Due Diligence soon after the
Effective Date. Doing so enables Buyer to inform Seller of defects or other matters that may affect Lienholder approval,
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allows Buyer to determine that the Property is suitable and that Buyer can obtain financing, and allows the parties to avoid
unnecessary delays.

(c) Buyer and Seller agree that the Settlement Date of this Contract shall be on the thirtieth (30™) day (or the
day, if this blank is completed) following Seller’s delivery to Buyer of Notice of Approval of Short Sale.

NOTE: Instead of inserting dates in the “Due Diligence Period” and “Settlement Date” blanks in the Contract, insert “See attached
Short Sale Addendum”.

6.  Other Offers/Additional Contracts:

(a) Rules of the NC Real Estate Commission require offers from other buyers received by the Seller’s Agent to be presented to
the Seller. The NC Real Estate Commission also requires the Seller’s Agent to inform Lienholders of all offers and contracts
of sale on the Property received after a request for a Short Sale has been submitted by such Agent to any Lienholder.

(b) Seller hereby represents to Buyer that there (3 is O is not an existing contract of sale on the Property (“Existing Sales
Contract”)

(c) Offers from other buyers may be accepted by the Seller and become sales contracts (“Additional Sales Contract”) Seller or
Lienholders may, prior to the Notice of Approval of Short Sale, elect to substitute any Existing or Additional Sales Contract
for approval by Lienholders and withdraw this Contract or any Existing or Additional Sales Contract from consideration by
Lienholders.

(d) Unless this Contract has been terminated, Seller shall promptly notify Buyer in writing of the occurrence of any of the
following events:

(1) Seller’s acceptance of any Additional Sales Contract; or

(i) Seller’s or Lienholders’ substitution of any Existing or Additional Sales Contract for this Contract for Lienholder
approval; or

(iii) Short Sale Approval of any Additional Sales Contract; or

(iv) Seller’s closing on any Existing or Additional Sales Contract.

(e) If not sooner terminated by Buyer or Seller hereunder, this Contract shall become null and void upon the completion of
closing of any Existing or Additional Sales Contract whether or not Seller notifies Buyer of any such closing, and any
Earnest Money Deposit shall be refunded to Buyer.

7. Foreclosure: Seller represents that to the best of Seller’s knowledge, a foreclosure proceeding U has not U has been filed with
respect to the Property. Further, if during the Short Sale process a foreclosure proceeding is filed, the Seller shall disclose such
foreclosure filing to the Buyer. Buyer and Seller understand that if Closing does not occur before the completion of a foreclosure of
the Property, Seller will lose all rights and interest in the Property. In such event, the Contract shall be void, and the Earnest Money
Deposit shall be refunded to Buyer.

8. Bankruptcy: Seller represents that Seller (3 is O is not under bankruptcy protection under United States law. If Seller files a
bankruptey proceeding, Seller shall promptly disclose such filing in writing to Buyer.

9. Tax Consequences and Advice: Seller is advised to seek advice from an attorney, a certified public accountant or other
professional regarding the credit, legal and tax consequences of a Short Sale.

IN THE EVENT OF A CONFLICT BETWEEN THIS ADDENDUM AND THE CONTRACT, THIS ADDENDUM SHALL
CONTROL, EXCEPT THAT IN THE CASE OF SUCH A CONFLICT AS TO THE DESCRIPTION OF THE PROPERTY OR THE
IDENTITY OF THE BUYER OR SELLER, THE CONTRACT SHALL CONTROL.

Page 2 of 4

STANDARD FORM 2A14-T
Revised 7/2015
Buyer initials Seller initials © 712016




