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Chapter 24: Condominiums and Cooperatives
Lecture Outline
Learning Objectives:
Students should be able to

•
describe cooperative ownership, organization, taxation, and management, the due diligence required when showing and selling cooperative properties, and the significance of cooperative shares as personal property;

•
describe condominium ownership and sale and distinguish it from cooperative ownership;

•
explain the issues facing new developments and refurbished properties;

•
define condop, distinguish it from a condominium or cooperative property, and explain why it is created and how the 80/20 rule affects condops.
Key Terms:
alteration agreement

board package

bylaws

common elements

condominium

condop

cooperative

co-op

covenants, conditions, and restrictions (CC&Rs)

declaration

flipping

flip tax

house rules

letter of intent

maintenance

offering statement/plan

proprietary lease

recognition agreement

share loan

sponsor

Lecture Outline:
I. Key Terms

II. Cooperative Ownership

A. Due diligence issues
B. Fee simple and leasehold cooperatives
C. Purchase and sale documents
D. Interview preparation
E. Primary residency and subletting issues
F. Typical closing costs/fees
III. Case Study
IV. Condominiums

G. Selling condominiums
V. Condominium/Cooperative Construction and Conversion

H. Conversion restrictions
I. Condo issues
J. New development
1. Letters of intent

2. Legal ramifications of a letter of intent

3. Price changes

4. Certificate of occupancy

5. Title insurance

6. Closing costs

VI. Condops

VII. Key Point Review
VIII. Unit 24 exam
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